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Does This Mean You? 


Several weeks ago the Canned Foods Week Committee in 
a letter to all canners asked them to write their brokers about 
Canned Foods Week, expressing their interest and asking the 
brokers’ cooperation. 

As to how many canners acted on this request there is no 
record. Some canners sent the Committee copies of the letters 
they had written—and they were good letters, bound to get 
good results. 

Now comes the other side of the picture. The Committee 
has received a letter from a broker who says that, judging from 
personal results, canners have not apparently got the point in 
writing their brokers. He goes on to state: 


“We have received one circular from one of our canners 
instructing brokers ‘who are interested in Canned Foods Week 
to get active with the jobbers.’ This same letter did not state 
at all that the canner himself was particularly interested, and 
rather left it optional with the broker as to whether he paid 
any attention to Canned Foods Week or not. I am very sure that 
the canners can interest their brokers and they can do it much 
more effectively than any other branch of the industry, as we 
as brokers are distinctly employees of the canner and certainly 
are only too willing to do as we are instructed by the canner. It 
would certainly be hard to show those brokers who can not see 
Canned Foods Week that their interest lies in working for its 
success if these brokers’ principals do not show any particular 
interest in it. Naturally this does not apply to all markets, but 
it will apply particularly to those markets that have not been 
successful in the past in putting over Canned Foods Week.” 


Canners—and particularly those who have put money into 
the campaign—will surely want to get.the help of their brokers, 
when that help is to be had for the asking. 
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The Committee again earnestly requests canners to write 
their brokers. And to do it now, while the field organization 
of the campaign is being completed. 


Death Claims Former President of Association 


Bert M. Fernald, United States Senator from Maine, and 
a former president of the National Canners Association, died at 
his home in West Poland, Maine, on Monday, August 23, after 
an illness of about two weeks. Funeral services were held on 
Thursday, August 26, and interment was made at West Poland. 


In the death of Mr. Fernald the canning industry has lost 
a figure long prominent in its councils. He was elected to the 
presidency of the Association in 1913, and-it was during his 
term in office that there was undertaken the research work that 
has distinguished the activities of the Association. 

Mr. Fernald was for many years prominent in the political 
life of Maine. He was elected to the State legislature in 1897, 
and later served two terms in the State Senate. In 1909 he was 
elected governor and in 1916 was chosen United States Sena- 
tor, being reelected in 1918 and 1924. 


With his entry into the U. S. Senate, Mr. Fernald brought 
to his new duties the same industry and high ability that char- 
acterized his earlier service in his home state. At the time of 
his death he was chairman of the committee on public build- 
ings and grounds and a member of the committees on commerce, 
interstate commerce, and pensions. 

The canning industry knew him as a man among men, and 
his place in public life is well described in the tribute paid by 
the Washington Post: “A faithful public servant, an attrac- 
tive gentleman, and a patriotic American.” 


What an Association Can Do 


Recently in an address on “The New Competition” before 
the Glass Container Association, Warren Bishop of the Nation's 
Business stressed the fact that the new competition is not alto- 
gether that between the rival manufacturers of the same product, 
but is becoming more and more that of competition between rival 
products for the same use. Commenting on this, the Glass Con- 
tainer says: 

“There is something wonderful to contemplate in this new 
competition, however, and something that may be of the great- 
est value to you and your industry if accepted 4 the right spirit. 
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It is bound to compel more worthy products even from you, 
products that are adapted for the use intended, and that will 
also do the same thing for your competitor, with your enthusi- 
astic approval, because it will become the policy of your whole 
industry—the interests of self-preservation, that all of its prod- 
ucts shall be good.” 


The Glass Container then cites the National Canners Asso- 
ciation as an example of what may be done: 


“For instance, if there are some canners of food products 
who do not use sound, wholesome products to begin with and 
who do not process with every care, the products of the entire 
canning industry are likely te be called in question. Even the 
best will suffer. Therefore it becomes a matter of great indus- 
trial necessity for the canning industry to organize not only tne 
ordinary trade association but demand that type of trade associa- 
tion activity, which, through research and true industrial team- 
work, will bring the standard of the industry to something ap- 
proaching perfection. How well this is done can only be realized 
by those who know something of the splendid work of the Na- 
tional Canners Association.” 


Federal Reserve Board's Business Summary 


Production in basic industries and factory employment and 
pay rolls declined slightly in July, but the decrease in produc- 
tion was smaller than is usual at this season. 


Volume of trade at wholesale and retail showed a further 
seasonal decline in July, but continued to be large. Retail trade 
was larger than a year ago, while wholesale trade was slightly 
smaller. Sales of department stores and mail order houses de- 
clined less than is usual at this season and were 4 per cent and 
13 per cent, respectively, larger than in July of last year. Mer- 
chandise inventories at department stores continued to decline 
in July and at the end of the month were in about the same 
volume as last year. Stocks of meat, dry goods, and shoes carried 
by wholesale firms were smaller than a year ago but stocks of 
groceries, hardware, and drugs were larger. 

The Bureau of Labor Statistics index of wholesale commodity 
prices declined about 1 per cent in July to the lowest level since 
September, 1924. Price declines were shown for most com- 
modity groups, particularly farm products and foods, wmiie 
prices of steel and other metals advanced. In the first three 
weeks of August the prices of grains, cotton, and rubber de- 
clined further, while cattle, hogs, potatoes, coal, and coke .ad- 

@ vanced in price. 


INFORMATION LETTER 


New High Mark in Car Loadings 


A record for the year in revenue freight loadings was set 
during the week ended August 14 when a total of 1,109,557 
cars were loaded, an increase of 26,358 over the preceding week 
and a gain of 45,081 cars over the corresponding week last year. 
All districts showed increases in the total loadings on all com- 
modities, not only over the preceding week but also over the 
corresponding weeks in 1924 and 1925. 


Duty on Condensed Milk in Cuba 

A report from the Habana Office of the Bureau of Foreign 
and Domestic Commerce includes the statement that it was 
rumored in the press that the new tariff will place a substan- 
tially higher import duty on condensed milk. This news has 
not been confirmed from any more reliable source, but a higher 
rate of duty on condensed milk would give American producers 
a greater preferential and might aid in securing a larger portion 
of the Cuban business in this line. Incidentally, it is reported 
that the British diplomatic representatives have been making 
effort to have duty on condensed milk reduced. 


Market in India for Canned and Bottled Provisions 

The American Consul at Calcutta, India, reports that im- 
ports into India of canned and bottled provisions have more than 
trebled in the past three years. The growing popularity of 
canned foods in other countries of the world is beginning to 
have its effect upon India, and a continued consumption of such 
food is looked for. The market in India is at present limited 
to the European, Anglo-Indian and wealthier classes of natives, 
whose total numbers probably do not exceed one million. The 
great mass of the population of India is too poor to he able 
to purchase imported canned goods. Imports of canned and 
bottled provisions for 1925-6 amounted to $6,963,796, of which 
the United States supplied $672,397. 

No official statistics are available showing the importation 
of canned vegetables into India, and their sale is not so large as 
that of canned fruits and fish, because fresh vegetables are 
available throughout the year at lower prices than canned vege- 
tables, the only exception being asparagus, corn, and sauerkraut. 
Canned asparagus is extremely popular among the European 
population, and is served in the hotels, restaurants and homes 
as a salad, probably more than all other kinds of salads com- 
bined. The next best selling vegetable is probably green peas, 
followed by tomatoes and string beans. 
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